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All About The Realtors Property Resource 
 

 

What is RPR? 

 

The Realtors Property Resource is one of NAR’s Second Century Initiatives. The goal of RPR is to build 

a national database of robust, property centric information covering every parcel of property in the 

country. This database is designed to be a resource for NAR members, (REALTORS®, REALTOR-

ASSOCIATE® members and Institute Affiliate members) creating single source access to data which 

will add value to the information available for members to use with their clients and customers. 

 

This single source for nationwide parcel centric data, will give members the access to the most 

complete real estate data available, keeping the agent primary to the transaction and of the highest 

value to the consumer in any type of real estate transaction. 

 

RPR is a national repository of… 

• Parcel-centric property information 

• For the exclusive use of REALTOR® members 

• Delivered through a cutting edge application  

• At no charge to REALTORS® 

• No consumer or public access 

 

What does this mean? 

 

RPR is a member benefit for REALTORS® only.  There is no charge for RPR.  As a REALTOR®, you 

have access to 116 million parcel records with layer upon layer of property data.  RPR licenses data 

from approximately 340 different sources. The RPR site takes all that property information and 

creates analytics, most importantly the Realtor Valuation Model, or RVM.  The RVM is a great starting 

place.  RPR provides easy to use tools to add your own knowledge to refine the RVM estimate and 

make it accurate for your subject property in the current market.  Finally, RPR provides 

comprehensive, branded reports for your clients and customers.  The goal of RPR is to give you the 

tools to return you to the center of the real estate transaction and reinforce your role as the market 

expert. 



 

How to use RPR 
 

Creating an RPR Account 

 

To create your RPR account you must have your NRDS number and your MLS ID.  Your NRDS 

number is located at the bottom of your REALTOR® magazine label or you can find it online: 

 

1. Visit http://www.realtor.org 

2. Click on the NRDS link on the opposite side of the search bar 

3. On the “Sign In” page, click NRDS ID within the “Forgot your user name?  Look it up with 

your NRDS ID or email address” 

4. On the “Retrieve Your User Name” page, click on the Lookup your NRDS ID link.  This will 

take you to the Find Your NRDS ID page 

 

If you are still unable to find your NRDS number you can call NAR’s Info Central at 800.874.6500 

 

Follow the online prompts to add the MLSs where you participate.  Still having problems?  Visit the 

RPR Knowledge Base for detailed instructions on creating your RPR account:   

 

http://support.narrpr.com/entries/20450242-csr-manual-04-creating-an-account 

 

 

What should I do on my first visit to RPR? 

 

The most important things to do on your first visit are to set up your profile, set your Home Areas and 

try a search to see how it works. 

 

• To set up your Profile click on the Profile tab in the upper right of the screen or watch this 

video: http://support.narrpr.com/entries/181065-video-how-do-i-create-my-profile  

• Don’t forget to upload your picture so they print on your reports! 

• Set your Home Area  (accessed from the Quick Search drop-down) on the My Profile tab, 

toward the bottom of the page.  Your Home Area helps you keep an eye on the changes in 

your primary market area.  Remember you can see newly distressed  properties before they 

come on the market! 

 

How do I search in RPR? 

 

Searching is super easy!  You can enter an address in the Search bar any time.  You can search by 

just about anything; neighborhood, city, county, zip code, street address.  Don’t forget to check out 

the Overlays (heatmaps) when looking at the Map View!  You can also see the Overlays by clicking 

Bigger Map from the Summary tab on a property. 



 

 

 

Want to narrow your search? 

 

No problem.  Click Advanced Search to the right of the Search bar.   Just a few cool features of 

Advanced Search: 

 

All Properties – Remove the check in Non-Distressed to pull up only distressed properties in your 

search area.  This is a great way to farm distressed properties before they are listed! 

 

For Sale – Search non-distressed, distressed or both.  Remember, unless you select a Property 

Type you’ll get Single Family, Condo, etc in your search results.  Another great feature is the 

Preferences, select “Show only homes with photos” to exclude listings without pictures. 

 

Neighborhoods – Search for areas with a specific Median Estimated Value or a change in Median 

Estimated Value over 12 months (then don’t forget to check out the Overlays on the map!) 

 

Market Activity – Keep an eye on your market area.  Know what’s listed, sold, distressed. 

 

My Listings – Want to check out your listings?  Select My Listings and click Search 

 

 
Things to do on the RPR Map 

 
View Geographies – Zip Codes, Neighborhoods, School Zones, Cities.  Scroll around on the map to 

watch the values change.  You can also use the Draw Search Area to outline your area and save it 

for later. 

 

Overlay – Colorful, graphic views with things like Flood Zones, Change in Value, Price Per Square 

Foot 

 

Points of Interest – See where hospitals, movie theaters, parks, restaurants, etc in relation to 

your subject property 

 

Draw Search Area – Zoom in or out to get as detailed as you need to be in searching for your 

clients and customers.  You can have unlimited points on your search area. 

 

Draw Search Radius -  Simple radius search.  Click a spot on the map and extend the circle out 

 

Remember, you can access any properties on the map by clicking on them.  Or scroll down below 

the map to view properties thumbnails.  You can change the number of properties displayed and 

the sort order here too.   



 

Neighborhood Information 

 

RPR provides demographic information such as Rent vs. Owner Occupied, How People Get to 

Work, Quality of Life, Average Temperatures, etc.  This is great for a client or customer relocating 

from another area.  On the Summary tab scroll down to see Neighborhoods Nearby!  All the 

demographic data can be included or excluded from your reports. 

 

Property Information 

 

You can directly access a property by entering an address in the Search bar at any time.  You can 

also access a property by clicking the link from the List View or on the Map View.  Remember, in 

most cases you can only see MLS data when you’re a member of the MLS.   

 

About the RVM and AVMs 

 

There are approximately 50 AVMs, or Automated Valuation Models, available today.  AVMs are 

used to estimate the value of a property.  When a property address is entered the computer uses 

complex algorithms to estimate the value of the property.  The computer selects similar properties 

and uses data from the pubic records to create an estimated value of your subject property.  AVMs 

can be very inaccurate, especially when old public record information is used.  Imagine if an AVM 

uses values from 2008 to estimate a value today!  

 

In RPR we have what’s called the Realtor Valuation Model or RVM.  The RVM uses both public 

record and MLS listing information to create a more accurate, reliable estimated value.  RVMs, like 

other AVMs, are evaluated  by independent companies for accuracy.  Since the RVM was released 

in September 2010 it has received very high marks.  But remember, no matter how accurate the 

RVM is deemed a computer can’t walk through a property.  RPR gives you the tools to take the 

RVM analytic and add specific information such as home improvements, market conditions and 

conditions of the property.   

 

A great article about AVMs:  http://support.narrpr.com/entries/183459-what-is-an-avm 

 

Summary 

• RPR will display as many property photos as are in the MLS.   

• If you’re working with an investor the Property Analysis for Investors tool is a great way to 

create a spreadsheet of various investment scenarios. 

• If a property was listed and is now off the market the most current listing images will 

display.   

• Virtual Tour links will remain in RPR until they are no longer available from the provider. 

• There will be a Compare button if the property was listed before 

• Click on Bigger Map to move the property pin 



 

• The Home Facts section is where you begin adding your information about a property.  

Keep it updated!  Every time you show a property make your changes – over time you’ll 

have the richest database about the properties in your market, giving yourself a leg up over 

your competition! 

• RPR licenses school zoning information from the state and national departments of 

education.  Click on the school links to access data from GreatSchools.com (the Listings 

Associated with this School section is awesome!) 

History 

• The Sales and Financing Activity chart is a great way to get a historical overview of the 

property!  Hover around the points on the chart and the values display 

• Remember to click Show More or Next on the other charts to get deeper data 

 

Charts & Graphs 

• A great place to get, in black and white, the information you need for your pricing 

discussions 

• Use the charts to help tell the story of the current market and where your subject property 

fits in 

• All Charts & Graphs can be included or excluded from your reports 

 

Comps 

• RPR pulls up to 50 comparable properties in creating the RVM (or AVM where not listing 

data is available).  Comparables selected to create the RVM are much broader than comps 

used in a CMA.  While the RVM is statistically very accurate there may be a property that 

doesn’t fit.   

• Add a specific property or extend your search by scrolling down.  This is especially helpful 

in rural areas or with custom homes 

 

Refined Values 

• This section is where you really shine!   

• Did the listing agent make a mistake on the number of bedrooms?  Update the Refine Value 

by Adjusting the Basic Facts section to update the information pulled from the listing (or 

public record if the property is not listed) 

• The Home Improvements section shows the value of improvements, over time, down to the 

zip code level.  Use this real-time to see the return on different types of remodels 

• Refine the Value Based on Market and Home Conditions compares your subject property to 

the immediate surrounding market.  How does this property compare with others in the 

neighborhood?   

 

 

 

 

 



 

 

RPR Reports 

 

 

Property Report – Includes all the pictures, Neighborhood information and a bunch of charts and 

graphs.   

 

Seller’s Report – Sure, 70+ pages seem like a lot but your clients and customers will have every 

answer at their fingertips!  They may not read the whole thing but they’ll sure think you worked 

hard in gathering so much information for them. 

 

Market Activity Report – Run this one monthly for the areas where you work.  Show only New 

Listings and Recently Sold then email the report to your clients and customers – it’s a great way to 

reinforce your role as the expert in your market! 

 

Mini Property Report – A quick overview of a property.  Maybe it’s a teaser?  Send this short 

report to buyers who haven’t quite decided yet. 

 

Just a few reminders: 

 

• Hide the page numbers so you can add your resume’, marketing plan or the Investor Tool 

spreadsheets! 

• RPR saves a report for 30 days.  If you want it longer, download it to your computer.   

• Want to change your Profile information before you run a report?  Click the View Full 

Profile link 

• Scroll around on the thumbnail of the report to see what’s included 

 

 

Don’t Forget 

 

• Keep your RPR current!  

• Reports are a great way to keep your name in front of future customers. 

• Add a spot on your website or blog for the consumer to request a report 

• Show that you are the expert in your market – use the RPR Chart & Graphs as a starting 

place to create rich web content 

• Reports can be generated in a matter of minutes but never let them see how easy it is!   

 

 

 

 

 



 

How do I connect with RPR? 
 

 

Log In to RPR:  http://www.narrpr.com 

 

Help Desk:  877.977.7576 

 

Knowledge Base:  support.narrpr.com 

 

RPR Blog:  http://blog.narrpr.com 

 

Join the conversation!   

 

Facebook:  http://www.facebook.com/narrpr or on  

 

Twitter:  http://www.twitter.com/ReggieRPR 

 

Share your success:  http://www.MyRPR.com 

 

For Broker Tool Sets:  http://blog.narrpr.com/broker 


